Making money
for insurance companies.

Jennifer Taylor...paid by special interests.
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In the battle to find

affordable insurance,
Jennifer Taylor gets paid to
take the other side.

The facts are at your fingertips at www.TheRealJennifer.

If she makes her living defending special interests like developers, big
subcontractors, and insurance companies, how can we believe she will take on
the special interests when she is a special interest?

When Jennifer Taylor isn't busy defending big developers from charges of shoddy
work, she's representing insurance companies.

Ever wonder why it is so hard to get a claim settled, even when you've been paying
your premiums on time for years? Chances are some lawyer decided it was
cheaper to drag things out.

She may not like what we say about it, but Jennifer Taylor is one of those lawyers
who gets paid to take the other side.

In fact, the case of Ryan versus State Farm is a good example. Take a look at
www.TheReallennifer.com for the court records.

Jennifer Taylor represented the insurance company against a small business owner
whose business was ruined because of fire and smoke which started next door—
through no fault of his own. The insurance company had to be dragged into
court instead of quickly settling a reasonable claim, and, once
in court, they fought the owner who was already being

put out of business.

When it comes to standing up

for the little guy, don’t look for
Jennifer Taylor. The money
is on the other side.

On Tuesday, April 7th,
Vote NO on Taylor.



